
NAI/Merin Hunter Codman has 
raised its first real estate investment 
fund.

The West Palm Beach, Fla., affiliate 
of NAI Global, has been investing in 
real estate as a principal since 2011, 
but it’s capitalized those deals on a 
one-off basis and often has partnered 
with other investors. For instance, last 
year, it partnered with PCCP LLC 
on the $108.5 million purchase of the 
351,705-square-foot 1 East Broward 
Blvd. office building in Fort Lauderdale, 
Fla.

It’ll continue to partner with others 
in order to leverage its equity, but it’s 
now armed with discretionary capital 
that it will use to pursue core-plus and 
value-add investments in the office and 
retail sector in the Southeastern United 
States, primarily Florida.

The company’s investing operation 
is run by a team led by Jordan Paul, 
a long-time industry veteran who 
previously ran his own investment shop 
and during the savings and loan crisis 
had formed Ocwen Financial Corp.’s 
commercial real estate acquisitions 
operation. He runs the fund with Dung 
Lam, who had joined in 2012 and also 
previously ran his own investment shop 
through which he acquired performing 

and nonperforming loans from banks, 
and Neil Merin, founder of NAI/Merin 
Hunter Codman. Corey Winsett, who 
previously was with Torchlight Inves-
tors and LNR Partners, recently joined 
as director of acquisitions and senior 
property manager.

The NAI fund, MHCommercial Real 
Estate Fund I, has the capacity to make 
up to $200 million of investments. 
It can do a deal on a solo basis, but 
typically will partner with a third-par-
ty investor on deals larger than $20 
million. It plans to place mortgages of 
65 percent to 70 percent of value on its 
property investments.

It’s already completed its first deal and 
soon will close on its second. In its ini-
tial transaction, it paid $11.75 million, 
or nearly $196/sf, for 2601 Oakland 
Park Blvd., a 60,000-sf office building 
in Fort Lauderdale, Fla. It bought the 
building from Netz USA, a unit of 
Netzgroup Ltd. of Israel.

While MHCommercial Real Estate 
Fund I will pursue office, retail, mul-
tifamily and industrial properties, it’s 
likely to stick to office and retail prop-
erties, as assets in the other two sectors 
have gotten overbought, making them 
tough to generate the 8-10 percent 
yields the fund is shooting for.

The fund will pursue properties that 
would be classified as core-plus. They 
might be well leased and stabilized, 
but tenants might be subject to leases 
that today would be considered below 
market levels. Its aim is to provide its 
investors - high net-worth investors and 
family offices - with cash flow from day 
one of an investment, with the potential 
for higher returns as leases roll.

The fund would also leverage the NAI 
network for management and leasing 
expertise. It’s hired NAI/Merin Hunter 
Codman to handle management and 
leasing of its Oakland Park acquisition.

NAI/Merin Hunter Codman is one 
of a small number of NAI affiliates 
that, besides serving as landlord or 
tenant representatives, provide in-
vestment-sales services and financing 
advice, as well as invest as principal on 
behalf of their investors. The others in-
clude NAI Partners in Houston, which 
last year raised NAI Investment Fund 
II in order to pursue value-add office, 
retail and industrial properties in major 
Texas cities.
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